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Every Home Has A Story

KAUFFMANN

Mine is helping yours become its next success.
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S  he guided us through every step of the process with patience
and clarity, and we always felt like we were in good hands.”

Lisa is an absolute rock star in the world of real estate. With her
impressive knowledge and genuine kindness, she makes every
transaction a breeze. Lisa deserves all the stars for her
outstanding service”

L isa did an excellent job of selling my Condominium fast in a
tough market and she also was excellent in guiding me through
the process of buying a Townhouse.

When we thought we would never find the right place, Lisa found it”

She turned market data into clear decisions."
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S e l l i n g  a  h o m e  i s n ' t  s i m p l y
a b o u t  p u t t i n g  i t  o n  t h e  M L S .
It ' s  a b o u t  u n d e r s t a n d i n g  t h e

m a r ke t ,  a n t i c i p a t i n g  b u y e r
p s y c h o l og y,  p r e s e n t i n g  y o u r
p r o p e r t y  w i t h  i n t e n t i o n ,  a n d

n e g o t i a t i n g  f r o m  a  p o s i t i o n  o f
s t r e n g t h .

Fo r  m o r e  t h a n  t h r e e  d e c a d e s
I ' v e  b o u g h t ,  r e n o v a t e d ,

m a r ke t e d  a n d  s o l d  r e a l  e s t a t e
a c r o s s  C a n a d a ,  B r a z i l  a n d  t h e
Un i t e d  S t a t e s .  E v e r y  p r o p e r t y

t e l l s  a  d i f fe r e n t  s t o r y,  a n d
e v e r y  s e l l e r  d e s e r v e s  a  s t r a t e g y

b u i l t  s p e c i f i c a l l y  fo r  t h e i r
h o m e .

W h e n  w e  w o r k  t og e t h e r,  m y
g o a l  i s  s i m p l e :

m a x i m i z e  y o u r  s a l e  p r i c e
m i n i m i z e  u n n e c e s s a r y

s t r e s s
p r o t e c t  y o u r  i n t e r e s t s  f r o m

b e g i n n i n g  t o  e n d
R e a l  e s t a t e  i s n ' t  a b o u t

t r a n s a c t i o n s .
It ' s  a b o u t  t r u s t .

Days on Market
Average Agents Lisa

37 31

Success Rate
Average Agents Lisa

87% 95%
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Every home is different.
Different buyers.

Different neighbourhoods.
Different strategy.

My job is to identify where your
property sits in today's market and

create a launch plan that positions it
to achieve the strongest possible

result.
That includes:

• intelligent pricing
• strategic timing

• exceptional presentation
• professional photography

• targeted marketing
• experienced negotiation

Success isn't luck.
It's preparation.
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Y o u r  H o m e  D e s e r v e s  M o r e  T h a n  E x p o s u r e
A n y o n e  c a n  p u t  a  h o m e  o n  M L S .
V e r y  f e w  k n o w  h o w  t o  p o s i t i o n  i t .
B e f o r e  y o u r  p r o p e r t y  e v e r  r e a c h e s  t h e
m a r k e t ,  I  i d e n t i f y  w h o  i s  m o s t  l i k e l y  t o  b u y
i t .
Y o u n g  p r o f e s s i o n a l s ?
G r o w i n g  f a m i l i e s ?
D o w n s i z e r s ?
I n t e r n a t i o n a l  b u y e r s ?
I n v e s t o r s ?
E v e r y t h i n g  I  d o ,  f r o m  p h o t o g r a p h y  a n d
s t a g i n g  t o  c o p y w r i t i n g  a n d  a d v e r t i s i n g ,  i s
b u i l t  a r o u n d  a t t r a c t i n g  t h a t  s p e c i f i c  b u y e r .

M y  m a r k e t i n g  m a y  i n c l u d e :
•  P r o f e s s i o n a l  p h o t o g r a p h y
•  D r o n e  i m a g e r y
•  M a t t e r p o r t  v i r t u a l  t o u r s
•  C i n e m a t i c  v i d e o
•  F l o o r  p l a n s
•  S o c i a l  m e d i a  c a m p a i g n s
•  D i r e c t  R E A L T O R ®  o u t r e a c h
•  D i g i t a l  a d v e r t i s i n g
•  E m a i l  c a m p a i g n s
•  I n t e r n a t i o n a l  e x p o s u r e
•  F e a t u r e  b r o c h u r e s
•  L u x u r y  p r i n t  m a t e r i a l s
•  N e i g h b o u r h o o d  m a r k e t i n g
E v e r y  m a r k e t i n g  d e c i s i o n  i s  i n t e n t i o n a l .
.

W H A T  T H I S  M E A N S  T O  Y O U…
Lisa has mastered marketing to ensure you are
getting the most exposure to IDEAL HOMES
for you…so you can RELAX. Her marketing
works, period.

HOME
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SWhen this  exceptional  penthouse at  the Renaiss ance
came to market,  the timing couldn't  have been more
challenging.  It  was the middle of  winter,  buyer activity
had slowed considerably,  and many luxury purchasers
had postponed their search until  spring.
Rather than waiting for the market to improve,  we
focused on a strateg y built  around positioning.  Every
detail ,  from the photography and marketing to pricing
and negotiation,  was designed to appeal  to a  highly
qualified buyer who would recognize the home's true
value.
The result  was a successful  s ale during one of  the most
difficult  times of  the year to sell  a  luxury
condominium.
This experience reinforced a simple truth:  exceptional
results  aren't  determined by the season—they're driven
by preparation,  strateg y,  and execution.

SELLING  A  LUXURY
PENTHOUSE  IN  ONE  OF
CALGARY'S    TOUGHEST

MARKETS
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A  T H O U G H T  T O  L E AV E  Y O U  W I T H
A n y o n e  c a n  s e l l  a  h o m e  i n  a  h o t  m a r k e t .  T h e

t r u e  m e a s u r e  o f  y o u r  r e a l  e s t a t e  a d v i s o r  i s
h o w  t h e y  p e r f o r m  w h e n  t h e  m a r k e t  i s n ' t .
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DISCOVERY
Learning about your goals.

PREPARATION
Helping your home look its absolute best.

LAUNCH
Professional photography, marketing and MLS.

EXPOSURE
Showings, buyer feedback and continuous market analysis.

NEGOTIATION
Protecting your interests and maximizing your return.

CLOSING
Working alongside lawyers, lenders and buyers to ensure a smooth

possession.



L
Real estate has been part of my life for as

long as I can remember.
My father was one of Alberta's respected

builders.
My mother had an exceptional eye for

interiors.
I spent years living and working

internationally between Calgary, New York,
Paris and Rio de Janeiro before returning

home to build my real estate business.
Those experiences taught me something

invaluable:
Presentation matters.
Negotiation matters.
Relationships matter.

Today I combine international marketing
experience with deep local knowledge to

help clients buy and sell Calgary real estate
with confidence.

I work in English, Portuguese and French,
serving clients locally and around the world.

11
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E v e r y  s u c c e s s f u l  s a l e  r e l i e s  o n
e x c e p t i o n a l  p r o f e s s i o n a l s .

O v e r  t h e  y e a r s  I ' v e  a s s e m b l e d
t r u s t e d  p h o t o g r a p h e r s ,

v i d e o g r a p h e r s ,  s t a g e r s ,  l a w y e r s ,
m o r t g a g e  s p e c i a l i s t s ,  c o n t r a c t o r s

a n d  i n s p e c t o r s  w h o  s h a r e  m y
c o m m i t m e n t  t o  q u a l i t y .

Yo u  b e n e f i t  f r o m  e x p e r i e n c e d
p e o p l e  a t  e v e r y  s t a g e  o f  y o u r  s a l e .
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The real estate market is  constantly changing and requires
close monitoring.  Your purchase is  no exception, and Lisa
has a clear communication plan to ensure you are always
fully informed. 

Often realtors really lack when it  comes to keeping clients
consistently up to date,  so Lisa sets herself  
apart with a world class communication plan.

Not only will  you get weekly updates on new listings and off
market opportunities,  but you will  also get a quick snapshot
of her above and beyond approach, including reaching out
to her extensive network on your behalf.

We will  discuss the best plan for you in our meeting,  but
know that this is  an important component to getting you the
best results.

P: 1.403.400.0023P: 1.403.400.0023

E: sold@lisakauffmann.caE: sold@lisakauffmann.ca

W: lisakauffmann.caW: lisakauffmann.ca

P: 1.403.400.0023

E: sold@lisakauffmann.ca

W: lisakauffmann.ca
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https://www.facebook.com/lisakauffmannrealestate/
https://www.instagram.com/lisa.kauffmann/
https://www.linkedin.com/in/lisa-kauffmann-b5649712/
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P            REPARING
FOR SUCCESS
Pl e a s e  g a t h e r  t h e  fo l l o w i n g  i f  a v a i l a b l e :
✓  R e a l  Pr o p e r t y  R e p o r t
✓  Mo r t g ag e  i n fo r m a t i o n
✓  R e n o v a t i o n  p e r m i t s
✓  A p p l i a n c e  w a r r a n t i e s
✓  Ut i l i t y  c o s t s
✓  C o n d o  d o c u m e n t s  ( i f  a p p l i c a b l e )
✓  Te n a n t  ag r e e m e n t s  ( i f  a p p l i c a b l e )
✓  A n y t h i n g  u n i q u e  a b o u t  y o u r  p r o p e r t y
T h e  m o r e  i n fo r m a t i o n  w e  h a v e  a t  t h e
b e g i n n i n g ,  t h e  s m o o t h e r  t h e  p r o c e s s  w i l l  b e .
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The home should be the treasure chest
of living."

 — Le Corbusier

“



+1-403-400-0023
sold@lisakauffmann.ca
www.lisakauffmann.ca
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